
JENN MAYERS CO.

HOW TO CREATE & 
PROFIT FROM A 3-
DAY FLASH SALES

Perfect for Black Friday, holidays, 
weekend sales, and more!



‣ What your next (or first) 3-day flash will be - 
including sale type, offer, and price point 

‣ The two secrets to creating urgency and desire for 
a flash sale offer 

‣ Proven copy formulas to use for *your* flash sale 
emails so it only takes you minutes to create!

YOU’LL WALKAWAY WITH:



I kid you not Shopify defines a 
Flash Sale as “a sale that’s here and 

then gone in a flash.” 

“A flash sale is a discount or promotion 
offered for a limited period of  time.” 



Who here has ever run 
a Flash Sale before? 

Q + A



Who here’s always wanted 
to run a flash sale before?

Q + A



That means almost half  your audience is 
already shopping and in the buying mood.

Did you know that the 
National Retail Federation 
says that 40% of shoppers 
start their holiday shopping 

before Halloween?



STEP 1: WHEN



‣ Halloween 

‣ Black Friday 

‣ Christmas 

PICK ONE NOW:

Put it  
in the  

chat :)



‣ If you chose Halloween, mark October 29, 30, 
and 31 in your calendar. 

‣ If you chose Black Friday, mark November 27, 
28, and 29 in your calendar. 

‣ If you chose Christmas, mark December 13, 14, 
and 15. 

PULL OUT YOUR CALENDAR & 
MARK YOUR DATES:



STEP 1: WHEN



STEP 2: WHAT



‣ Bundle (a combo of your 
products/programs) 

‣ Discount (% of savings off 
one of your offers)

PICK ONE NOW:

Put it  
in the  

chat :)



‣ If you chose Bundle, what are your going to 
bundle?  

‣ A course + a 1:1 coaching session 

‣ A course + a service 

‣ Multiple courses 

‣ If you chose Discount, what are you going to 
discount? By how much? Is it a combo of 
discount & bundle?

GRAB SOME PAPER & LET’S 
HASH THIS OUT…



STEP 2: WHAT



STEP 3: WHY



‣ WHY SHOULD THEY BUY 
NOW? (URGENCY) 

‣ WHY IS THIS SO SPECIAL? 
(STORY)

WHY…



‣ This is the first time you’re offering this and you 
don’t know when you’ll offer it again 

‣ It’s the only 3 days of the year you discount/allow 
people to snag multiple programs at a crazy low 
price 

‣ Because after the holiday season is over they’re 
going to wish they had this in their back pocket 
for {result} and now’s the last time to get it for a 
whole year. 

URGENCY LOOKS LIKE THIS:



STORY LOOKS LIKE THIS:



‣ Maybe you had your biggest year in business to 
date, and you realize not everyone has been as 
fortunate this year. There are so many 
opportunities to give back and give thanks 
which is why you’ve decided to ______. 

‣ Maybe Halloween is your favorite holiday out of 
the 3 during this season so you’ve decided to 
celebrate big this year.

WHAT’S YOUR STORY?



‣ Maybe every Christmas season your family 
volunteers at the local shelter, but this year you 
can’t. You were all sad. You love giving back 
and want to do something special for your 
community. You realized even though this year 
has been turned upside, you still have an 
opportunity to share…  

‣ Maybe you’ve never hosted a Black Friday sale 
before and because this year has proven to be 
one of many strange and unexpected firsts 
you’ve decided to do something wild for Black 
Friday…

WRITE IT DOWN



STEP 3: WHY



STEP 4: WORDS

Templates, y’all!



This is a 4 email sequence: 

1 on Day 1 
1 on Day 2 
2 on Day 3



{Your story} 

{Connect to your offer} 

{Give details of flash sale} 

{CTA} 

SIGN OFF 

{ Your urgency} 

{CTA}

DAY 1: ANNOUNCE



DAY 1: ANNOUNCE



{I want to remind you that tomorrow’s 
the last day} 

{Lay out the offer} 

{CTA} 

SIGN OFF 

{Entice} 

{CTA}

DAY 2: REMIND



DAY 2: REMIND



{“if you” qualifier} 

{today’s the last day} 

{Lay out the offer} 

{CTA} 

SIGN OFF 

{CTA}

DAY 3A: URGENCY



Subject: 

Sarah…


Body: 

…if you’ve been hanging in our community for a 
while, waiting for the right time to go ‘all-in’ on 
signing up high end clients… This is it :)


Today’s the last day to take advantage of the 
“More Clients Now” Halloween Flash Sale 
Bundle… 

…And get your hands on my most popular 
client-attracting program PLUS the opportunity 
to work with me personally 1:1…


5 Clients In 5 Days Course (normally $497)


Use this rinse-and-repeat system to consistently 
have clients lining up around the virtual block 
waiting to work with you + get my “client call 
closer script” so they go from “I’m interested” to 
“I’m IN!” in 60 minutes or less.  

DAY 3A: URGENCY

VIP “Sales Strategy Call” with Jenn (normally 
$1,000)


Let me coach you through the most difficult 
parts of the sales call, give you empowering 
ways to overcome client objections, and help 
you leave the sessions confident about closing 
more clients (and even raising your rates!)


Don’t sleep on this because this spook-
tacular offer is gone tonight 👻


Leap into the Halloween Flash Sale for just 
$395.


Jenn


PS: Here’s the deal - the “More Clients Now” 
Halloween Flash Sale Bundle is going away 
tonight.


Step inside and let’s make this happen, 
together. 



{final notice} 

{CTA} 

SIGN OFF 

{Do you want outcome offer provides?} 

{Do you want it at this special price?} 

{Do you want my help to do it?} 

{CTA}

DAY 3B: FINAL



Subject: 

It’s over


Body: 

This is your final notice, Sarah.


Get the “More Clients Now” Halloween Flash Sale Bundle NOW 
because in less than 2 hours it’s over.


~ J


PS: It’s Halloween, Sarah, and I don’t mean to spook you. But 
it’s time you make your decision…


Do you want to sign up more high end clients?


For less than what most people spend on Halloween costumes 
and over priced party decorations?


And do you want my personal support to make it happen?


If you’re a ‘yes’, then you know what you need to do….


You won’t see the 5 Clients In 5 Days Course and 1:1 Sales 
Strategy Session offered together at this scary-low price again 
for at least another 12 months.


Here’s the special link to make it all happen —> Halloween Flash 
Sale Ends Tonight 

DAY 3A: URGENCY



PRODIGIOUS!



Flash Sale Tips:

‣ Write your emails quickly 

‣ Lead with story (email 1) follow up 
with urgency (emails 2-4) 

‣ Make your copy relevant to your 
chosen holiday - but DON’T go 
overboard



Any Q’s?


