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“JV is one of the best ways to grow your business 
because you can’t do it on your own. You can 
do so much more in a much shorter period of 
time it is really the key steps to taking your 
business to the next level.”

Businesswise I am leaving with 
two speaking agreements, A 
webinar agreement that I’ll be 
there as a guest

If you’ve never done joint 
ventures and know nothing 
about it, you are going to have 
your mind blown here

Answer in the following areas: YES - IN PROCESS - NO 

I have an abundance mindset. 

I am clear who my ideal
upstream partners are. 

I am clear who my downstream
partners are.

I am clear who my retail client
is and how.

I solve their problem I live
“I will go first”.

I have supported other partners. 

I have a compelling and highly
converting offer.

I have a powerful partner
invitation one sheet.

I have access to real partners
to actually invite.

I have practiced my invitation
100 times.
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JV READINESS CHECKLIST

I understand my clients' journey. 


