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Story Framework

Trainwreck/ Opening (20%)
Moment in time, use the 5 senses

Pain Points (30%)
3 to 5 pain points that mirror their pain points

Epiphany(10%)
What caused everything to change, should hook to offer and create the open loop

Journey (20%)
How did you earn or learn it? Authority metrics

Outcome(20%)
What does it look like now? Mirror what they want

Where do you come up with pain points and items to sell?
Who are your 3 biggest competitors?

What books are people reading - and what do the negative reviews say?



