
 

 

 VIP Day 

 

1) What’s your expert topic? 
 
 
 
 
 
 
 
 
 
2) What’s your specialty?  
 
 
 
 
 
 
 
 
 
3) Who is your ideal client? 
 
 
 
 
 
 
 
 
 
 
 



 
 
 
 
 
4) What is your promise?  
 
 
 
 
 
 
 
 
What specific problem are you solving for them? 
 
 
 
 
 
 
 
5) What’s your framework? 
 
 
 
 
 
 
 
 
 
 
 
 
 
 



 
 
 
 
 
6) What’s your timeline?  
 
 
 
 
 
 

 

 

7) What’s your format? 
 

 

 

 

 
 
 
 
8) What expectations are you setting up?  
 
 
 
 
 
 
 
 
 
 
 
 



 
 
 
 
 
9) How will you position your offer? (Quantum Benefits)  


